Do you know who their initial target customers are and their general profiles? 
Our initial target customers are power-intensive industries such as EV charging stations and data centers. These markets were chosen based on extensive customer discovery and the alignment of incentives and subsidies, ensuring a strategic and scalable approach to market entry and growth.
As the first phase of the market penetration, we are focusing on EV charging stations. The market for Heavy-Duty Electric Vehicle Charging Infrastructure is projected to grow significantly, especially in areas with limited or no grid infrastructure.
Their profiles: 
1. Fleet CPO (like TerraWatt, Greenlane, RedWolf, EINRide, etc.) - 60% of the portfolio. New constructions.
2. Fleet Muni/Corp/Gov  (FedEx, UPS, Amazon, US Govt) + Airports - 40% of the portfolio (upgrade of the existing truck stops or existing areas of operation (e.g. warehouses)
And the avg order size at each identified sales gate (e.g., pilot, pilot 2, commercial)? 
The first pilot will be deployed in December this year, and the cost of the pilot is $135k (10kW output, 65kWh storage). The price might be higher than usual, but this is the first deployed system. But the system cost improves at scale. We are working on the project estimated at $27M (12MW output and 150MWh storage) - $40/KWh CAPEX installed. Please find below the detailed cost for this project (2 versions – off-grid and partially grid-connected) compared to the traditional Li-ion solution (a customer wanted to use batteries initially but switched to our solution)
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